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Safe Harbor

This presentation has been prepared by Everest Industries Limited (the “Company”) solely for information purposes and
does not constitute any offer, recommendation or invitation to purchase or subscribe for any securities, and shall not
form the basis or be relied on in connection with any contract or binding commitment what so ever. No offering of
securities of the Company will be made except by means of a statutory offering document containing detailed
information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers
reliable, but the Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall
be placed on, the truth, accuracy, completeness, fairness and reasonableness of the contents of this Presentation. This
Presentation may not be all inclusive and may not contain all of the information that you may consider material. Any
liability in respect of the contents of, or any omission from, this Presentation is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity
and business prospects that are individually and collectively forward-looking statements. Such forward-looking
statements are not guarantees of future performance and are subject to known and unknown risks, uncertainties and
assumptions that are difficult to predict. These risks and uncertainties include, but are not limited to, the performance of
the Indian economy and of the economies of various international markets, the performance of the industry in India and
world-wide, competition, the company’s ability to successfully implement its strategy, the Company’s future levels of
growth and expansion, technological implementation, changes and advancements, changes in revenue, income or cash
flows, the Company’s market preferences and its exposure to market risks, as well as other risks. The Company’s
actual results, levels of activity, performance or achievements could differ materially and adversely from results
expressed in or implied by this Presentation. The Company assumes no obligation to update any forward-looking
information contained in this Presentation. Any forward-looking statements and projections made by third parties
included in this Presentation are not adopted by the Company and the Company is not responsible for such third party
statements and projections.



An Overview

Wide product portfolio Pan-India manufacturing Sales & distribution
» Building Products Segment » Building Products » 38 Sales Depots

* Roofing Sheets * 6 locations

* Fibre Cement Boards * 8,10,000 MTPA » 6,000 Dealer Outlets

* Solid Wall Panels

» Steel Building Segment » Steel Building b 600+ cities
+ Pre-engineered Steel Buildings * 2locations
(PEB) _
* 42,000 MTPA (incl .12,000 :
+  Smart Steel Buildings MT Metal Roofing at Ranchi) » 100,000+ villages
* Metal Roofings * Greenfield Expansion of
30,000 MTPA under ,
+ Cladding implementation at Dahej, » Exports to 20+ countries
Gujarat
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Growth Drivers

Roofing Products Pre-engineered Buildings
» Rural housing & cattle/ poultry sheds » Factories, warehouse, logistic parks,
» Factories, warehouses, logistic parks infrastructure, shopping malls
» Rural prosperity, Govt. thrust on rural » Fast Speed of construction
housing » Competitive vis a vis conventional
» ~33% cost of a RCC roofing construction
NG / NG 9%

Revenue Growth
Segment wise (Rs. Crores)

I - I
Boards & Panels 1,035
» Alternative to Conventional 276 Smart Steel Buildings
Construction » Commercial, residential,
» High Speed Construction, Light academic
Weight and Long life » Light weight structures
» Large Export Market
N Y - N /
FYO08 FY14




Key Highlights & Developments




Capex in PEB Segment at Dahej, Gujarat

MT in (000)

Orderbook

™ 30 72
» Current Order book ~31,000 MT, valued at ~Rs. 267
Crores
» Healthy (>one year) order book necessitated the need
N for a new plant Y,
Existing Capacity Post
™~ Expansion Expansion
» Total Cost of Project — Rs. 50 Crores Capacity
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PEB Order Execution details

_ » Everest’s largest ever export order for Ethopia, Africa
Developing

» Supply for Bhutan Hydro Power Project
export market PPy Y J

» Supply for an Industrial Project in Mozambique, Africa

» Large cement project in Chattisgarh - 56m X 1.1km - Largest clear span
building

Landmark
projects

» Completed erection of 6 storied cold storage
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Profitability Statement - Quarterly

Revenues 388.3 298.7 30% 306.5 27%

Raw Material 230.8 168.4 193.0

Manpower Cost 27.9 26.5 18.6

Other Operating Expenses 91.6 76.3 81.3

EBITDA 38.0 27.6 38% 13.5 181%
EBITDA Margin 9.8% 9.2% 4.4%

Other Income 0.4 0.9 3.2

Depreciation 6.3 5.6 7.6

Interest 3.5 2.0 4.6

Profit Before Tax 28.5 20.8 37% 4.5 532%

Tax 8.9 7.1 15

Net Profit 19.6 13.7 43% 3.0 546%
Net Profit Margin 5.1% 4.6% 1.0%

Earning Per Share (EPS) 12.92 9.04 2.00

A - Not Annualised



Profitability Statement - Annual

Revenues 1,035.3 1,014.1 2%

Raw Material 603.4 561.8

Manpower Cost 97.0 921

Other Operating Expenses 295.1 262.4

EBITDA 39.9 97.8 -59%
EBITDA Margin 3.8% 9.6%

Other Income 12.3 8.8

Depreciation 26.7 22.1

Interest 12.6 5.6

Profit Before Tax 12.9 78.9

Tax 3.8 26.4

Net Profit 9.2 52.5 -83%
Net Profit Margin 0.9% 5.2%

Earning Per Share (EPS) 6.02 34.70
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Balance Sheet

Rs.in Crores

March-14 March-13

Shareholder’s Fund 295 290
Share capital 15 15
Reserves & Surplus 279 275

Non-current liabilities 86 91
Long term borrowings 51 59
Other non-current liabilities 34 32

Current liabilities 447 320
Short term borrowings 166 95
Other current liabilities 282 225

Total Liabilities 828 701

Non-current assets 418 292
Fixed assets (inc. CWIP) 343 248
Long-term loans and advances 75 43

Current assets 409 409
Inventories 242 254
Trade receivables 81 52
Cash and bank balances 25 53
Other current assets 61 50

Total Assets 828 701
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Segment wise distribution

Q1 FY15 Revenue (Rs. 388.3 Crores) Q1 FY15 EBIT (Rs. 39.3 Crores)

Building
Products o
75% Building
Products
98%

Steel
Buildings
2%
Steel
Buildings
25%
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Management Discussion & Analysis

Revenue
. _ N
» Highest ever quarterly Revenue of Rs. 388 Crores in Q1
» Strong volume growth in Building Products across the country except South
» Highest ever sales in Steel Building shows signs of capex cycle picking up
- /
EBITDA
» EBIDTA of Rs. 38 Crores increase of 38% YoY and 181% QoQ mainly due to Strong Volume in A
Building Products
» Raw Material as a percentage to sales at 59.4% in June 14 vs 62.9% in March 14
/

Depreciation

» Roofing plant at Baleshwar, Odisha Capitalized in September 2013

» Lower due to revised useful life of fixed assets to comply with the life as mentioned under
Schedule Il of the Companies Act, 2013
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Outlook & Challenges

» Good Monsoon in current year to spurs up demand for roofing products next year
» Strong & Stable political environment facilitate Industrial capex

» Lowering Inflation to increasing purchasing power

Raw Material

» Higher Prices of Steel and Cement putting pressure on Margins
» Prices of Asbestos — a key raw material negotiated downwards in US Dollar terms
»

Stable Rupee will help in Raw Material Cost Optimization

» Increasing Diesel prices leading to higher Freight Cost
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Quarterly Revenue
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Quarterly EBIDTA
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Quarterly PAT
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Building Products Segment

Sales (‘000 MT) Revenue (Rs. Crores)
652.4 = Q4 7685 758.3 = Q4
Q3 Q3
"Q2 " Q2
= Q1 = Q1
FY13 FY14 FY15 | FY13 FY14 | FY15 |
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Steel Buildings Segment

Sales (‘000 MT) Revenue (Rs. Crores)
34.4
=Q4 276.4 Q4
03 245.6 03
26.1
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Earnings Call Detalls @

The Earnings Call to discuss the Financial Performance for the quarter
ended June 30, 2014 is on

Date: 5" August (Tuesday)
Time: 11:00 am

Dial-in Numbers: +91 22 3960 0711/ +91 22 6746 8311

The Company will be represented by Mr. Manish Sanghi, Managing
Director and Mr. Rakesh Gupta, CFO.
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For further information, please contact:

Company : Investor Relations Advisors :

Everest Industries Ltd. Strategic Growth Advisors Pvt. Ltd.
CIN: L74999MH1934PLC002093 CIN: U74140MH2010PTC204285

Mr. Rakesh Gupta Mr. Jigar Kavaiya / Mr. Gaurang Vasani
rakeshgupta@everestind.com Kiigar@sgapl.net / vgaurang@sgapl.net
www.everestind.com www.sgapl.net
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