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Disclaimer

This presentation has been prepared by Ganesh Housing Corporation Limited (the “Company”) solely for your information and for your use and may not be taken away, distributed,

reproduced, or redistributed or passed on directly or indirectly to any other person, whether within or outside your organization or firm, or published in whole or in part, for any purpose

by recipients directly or indirectly to any other person. By accessing this presentation, you agree to be bound by the trailing restrictions and to maintain absolute confidentiality regarding

the information disclosed in these materials. The Company may alter, modify or otherwise change in any manner the contents of this presentation, without obligation to notify any persons

of such change or changes. This presentation and its contents are confidential and may not be copied, published, reproduced or disseminated in any manner.

This presentation may contain certain forward looking statements within the meaning of applicable securities law and regulations. These statements include descriptions regarding the

intent, belief or current expectations of the Company with respect to the results of operations and financial condition of the Company. Such forward-looking statements are not

guarantees of future performance and involve risks and uncertainties, and actual results may differ from those in such forward-looking statements as a result of various factors and

assumptions, which the Company believes to be reasonable in light of its operating experience in recent years. Many factors could cause the actual results, performances, or achievements

of the Company to be materially different from any future results, performances, or achievements. Significant factors that could make a difference to the Company’s operations include

domestic and international economic conditions, changes in government regulations, tax regime and other statutes. The Company does not undertake to revise any forward-looking

statement that may be made from time to time by or on behalf of the Company.

This presentation contains certain supplemental measures of performance and liquidity that are not required by or presented in accordance with Indian GAAP, and should not be

considered an alternative to profit, operating revenue or any other performance measures derived in accordance with Indian GAAP or an alternative to cash flow from operations as a

measure of liquidity of the Company.

No representation, warranty, guarantee or undertaking (express or implied) is made as to, and no reliance should be placed on, the accuracy, completeness or correctness of any

information, including any projections, estimates, targets and opinions, contained herein, and no liability whatsoever is accepted as to any errors, omissions or misstatements contained

herein and, accordingly, none of the Company, its advisors and representative and any of its or their affiliates, officers, directors, employees or agents, and anyone acting on behalf of

such persons accepts any responsibility or liability whatsoever, in negligence or otherwise, arising directly or indirectly from this presentation or its contents or otherwise arising in

connection therewith.

You must make your own assessment of the relevance, accuracy and adequacy of the information contained in this presentation and must make such independent investigation as you may

consider necessary or appropriate for such purpose. Any opinions expressed in this presentation are subject to change without notice and past performance is not indicative of future

results. By attending this presentation you acknowledge that you will be solely responsible for your own assessment of the market and the market position of the Company and that you

will conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the Company’s business.

The information contained herein does not constitute or form part of an offer, or solicitation of an offer to purchase or subscribe, for securities for sale. The distribution of this

presentation in certain jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves about and observe any such restrictions.

By accessing this presentation, you accept that this disclaimer and any claims arising out of the use of the information from this presentation shall be governed by the laws of India and

only the courts in Ahmedabad, and no other courts, shall have jurisdiction over the same.

“Ganesh“ is a registered trademark of the Company.



Saleable Area
Total saleable area of the entire project corresponding to 100% economic 

interest of all parties

Ongoing Projects

Projects in respect of which (I) all title, development rights or other 

interest in the land is held either directly by our Company and/or our 

Subsidiaries and/or other entities in which our Company and/or our 

Subsidiaries have a stake; (ii) wherever required, all land for the project 

has been converted for intended land use; and (ii) construction 

development activity has commenced.

Future Projects

Projects in respect of which (I) all title, development rights or other 

interest in the land is held either directly by our Company and/or our 

Subsidiaries and/or other entities in which our Company and/or our 

Subsidiaries have a stake; and (ii) These projects are in the phase of  

development plans.

Land available for Future 

Development

Lands in which we have obtained any right or interest, or have entered 

into agreements to sell/memorandum of understanding with respect to 

such rights or interest, as the case may be, and which does not form part 

of our Completed, Ongoing and Future Projects

Project Project includes project phases

Glossary



SAFE  HARBOUR

This report includes forward looking statements covered by Private Securities Litigation Reform Act of 1995. Because such statements

deal with future events, they are subject to various risks and uncertainties and actual results for fiscal years as shown above could

differ materially from company's current expectation. The company undertakes no obligation to revise or update forward looking

statements as a result of new information since these statements may no longer be accurate or timely.
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Business Overview



Company Overview

 Ganesh Housing Corporation Limited (GHCL), incorporated in 1991, is engaged in the business of construction and real estate
development in Ahmedabad. The Company is one of the largest real estate developers in Gujarat with a massive land bank of
about 650 acres in prominent part of Ahmadabad .

 GHCL has constructed around 21 million square feet of residential space in Ahmedabad till date. Currently the company has 3.54
million sq. ft. of residential and 0.61 million sq. ft. of commercial project is underway with total sales value of around Rs 18518
mm. In the coming years company plans to develop 28.9 million sq. ft. space in next eight to ten years with revenue to the tune
of Rs 74120 mm (appx).

 The Company is promoted by Mr. Dipak. G. Patel & Mr. Shekhar G. Patel. Both represent a second generation entrepreneurship
in the real estate industry and possess a strong visionary outlook to take GHCL to figure amongst the largest real estate company
in Gujarat. Mr. Dipak Patel designated as Chairman in the company, looks after the new projects, quality control and overseas
tie up amongst other business area. Mr. Shekhar G. Patel, a civil engineer by qualification and possess wide experience of 22
years in the field of construction, finance and real estate development besides overseeing the day to day management of the
company in the capacity of Managing Director.

 The Company registered a Turnover of Rs. 2580 mm in FY15. It remains a highly profitable player in the industry with a Net
Profit of Rs. 550 mm attributable to operations during FY15. The company has the total 650 acres of highly developable land in
its book with total developable area of 38.45 mm sq.ft.

 As a strategic move GHCL, other than residence project, is also focusing on commercial offices, SEZ (IT&ITES) and townships. IT-
SEZ ‘Million Minds’ and a Township ‘Smile City’ –are its two major projects in pipeline for GHCL.

 The company is consistently paying dividend to its shareholders with last 3 years dividend rate is 14% (FY13), 26% (FY14) and 26%
(FY15).



All Projects Map

All projects are located around the radius of SP Ring road, which is the most prominent developing location of 

Ahmedabad currently.
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Key Highlights



Accolades & Awards



Future Business Strategy



Future Growth Drivers



Destination Ahmedabad

 Ahmedabad is poised for multi-pronged growth today and certain directions of the same are clearly visible. Recent

business survey has placed Ahmedabad as one of the top five destinations for investment in the country.

 Ahmedabad is centrally connected to all ports of Gujarat and is expected to be the main conduit for trade. The extensive

port network is also expected to facilitate the growth of new, high-end manufacturing industries, such as automobile

accessories. Tata Nano’s plant is one such example of taking advantage of the city’s strategic location. And most

efficient, large and progressive SEZ like Kandala, Mundra, Dahej & Hazira is attracting lot of investments.

 Several key high-growth industries such as Chemicals, Diamond, Real estate, Automobile, textiles, pharmaceuticals and

petrochemicals are already firmly anchored in Ahmedabad. GIFT is going to be the next big thing in Ahmedabad where

financial industry is going to establish in big nos. Also the industrial centers in and around Ahmedabad has its traditional

strength and they are witnessing a turnaround to Ahmedabad’s advantage. Ahmedabad is now one of the most preferred

destinations for establishing business and expansion in existing businesses.

 Ahmedabad is as nicely connected as other metros it has international flights connecting cities like Frankfurt, Dubai, new

York, Singapore, Doha, Chicago, London, New Jersey and road, rail connectivity is excellent with an added advantage to

excellent public and private ports connected to entire land lock north India.

 With institutions such as the Indian Institute of Management, National Institute of Design, Centre for Environment

Planning and Technology (CEPT University), Physical Research Laboratory, IIT, Nirma University, Dhirubhai Institute of

Technology and Institute for Plasma Research, Ahmedabad is well positioned to leverage the nationwide growth in

services and knowledge based economy.

 The completion and operation of the SardarSarovar Project of dams and canals has improved the supply of potable water

and electricity for the city b’coz of this successful irrigation project the agriculture output of Gujarat has grown 9 fold in

last 10 years. The rural economy is vibrant b’coz of water availability and 24x7 uninterrupted electricity.



Financial Performance



Key Balance Sheet Items Key Profit & Loss Items

INR mm INR mm

Particulars Mar-13 Mar-14 Mar-15 Sep-15 Particulars Mar-13 Mar-14 Mar-15 Sep-15

Period (months) 12 12 12 6 Period (months) 12 12 12 6

EQUITY AND LIABILITIES Total Revenue 1365 2889 2587 1592

Net worth 6381 6789 7244 7516 Total Expenditure 404 1552 1225 573

Debt 3605 3345 2536 4624

(excl. Depreciation & Finance 

Cost)

Other Liabilities 1688 1178 1828 3009 EBDITA 961 1337 1362 1019

Minority Interest 924 926 926 952 EBIT 936 1308 1325 1001

12598 12239 12535 16102 EBT 385 690 756 477

ASSETS PAT 340 501 552 325

Fixed Assets 616 596 2158 2164 Depreciation 25 29 37 18

Investments 0 0 0 0 Finance cost 551 618 569 524

Other current assets 11981 11643 10377 13938 Average Finance Cost 15.29% 18.47% 22.45% 22.67%

12598 12239 12535 16102 Dividend % 14% 26% 26% NA

Consolidated Financial Statements

• From FY14 onwards, the company enters into a new phase of its scale of operation.

• In FY15, the company reported a growth of 10% in PAT. 

• The PAT Margins of the company stands amongst the highest in the industry.

• GHCL has gross debt-equity ratio of 0.53x as at the end of FY15, which shows a healthy financial health of the company. 

• Essem Infra has become subsidiary during current financial year. Hence, all liabilities appearing in the books of Essem Infra have 

been merged in consolidated financial of FY16 half yearly reporting.

• In FY16-1st half reporting, the revenue has grown by 31%, PBT by 42% and PAT by 38% over similar period last year.



Landmark Projects



3D View

Malabar County 1

Avg. Sale Price Total Sales Value Project Cost Expected Ebita Expected Net Profit

per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

2,700 2028 829 1199 852



3D View

Malabar County II

Project Type Saleable Area Avg. Sale Price Total Sales Value Project Cost Expected Ebita Expected Net Profit

per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

Residential 681,588 2,850 1943 998 945 816

Retail 38,329 4,500 172 60 112 72



3D View

Malabar County III

Avg. Sale Price Total Sales Value Project Cost Ebita Net Profit

per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

3,500 3,194 1,369 1,825 1,341

Estimated Revenue & Profit



3D View

Maple Tree

Project Name Type
Saleable 

Area

Avg. Sale 

Price

Total Sales 

Value
Project Cost Ebita Net Profit

in Sq.Ft. per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

Maple trade center Commercial 345,364 4,600 1,589 1,133 456 356

Maple Shopola Retail 143,154 7,950 1,138 755 383 299

Maple tree Residential 1,351,864 5,970 8,071 5,663 2,408 1,878

Total 1,840,382 10,797 7,550 3,247 2,533

Estimated Revenue & Profit



3D View

Sundervan Epitome

Saleable Area Avg. Sale Price Total Sales Value Project Cost Ebita Net Profit

in Sq.Ft. per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

234476 6000 1407 389 1018 774



3D View

Magnet Corporate Park

Avg. Sale Price Total Sales Value Project Cost Expected Ebita Expected Net Profit

per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

4,400 3577 1357 2220 1502

Estimated Revenue & Profit



3D View

IT SEZ - Phase I

Type Saleable Area Avg. Sale Price Total Sales Value Project Cost Ebita Net Profit

in Sq.Ft. per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

Residential 10,168,200 2,800 28,471 13,332 15,139 11,809

Commercial- SEZ 3,783,993 3,250 12,298 8,714 3,584 2,796

TOTAL 13,952,193 40,769 22,045 18,723 14,604

Estimated Revenue & Profit



3D View

Magnet Trade Center

Avg. Sale Price Total Sales Value Project Cost Ebita Net Profit

per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

6500 1120 850 270 211

Estimated Revenue & Profit



Smile City-Phase 1

Project name Type Saleable Area Avg. Sale Price Total Sales Value Project Cost Ebita Net Profit

in Sq.Ft. per Sq.ft. in Rs. Million in Rs. Million in Rs. Million in Rs. Million

Smile city Phase-1

Residential 8,287,056 4,590 38,038 18,301 19,737 15,395

Mixed use i.e. Commercial / Community 

utilities/ Residential etc.
2,959,663 2,000 5,919 6,536 -617 -481

SEWH 591,933 1,800 1,065 1,130 -64 -50

Total (i) 11,838,651 8,390 45,022 25,966 19,056 14,864

Smile city Phase -2

Residential 3,139,551 3,950 12,401 6,377 6,024 4,699

Mixed use i.e. Commercial / Community 

utilities/ Residential etc.
369,359 2,000 739 750 -12 -9

SEWH 184,679 1,800 332 320 13 10

Total (ii) 3,693,590 7,750 13,472 7,447 6,025 4,700

Total 15,532,241 16,140 58,495 33,413 25,081 19,564

Estimated Revenue & Profit



Completed Projects-Past 




