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Crealion, not Camshuchion

Kolte-Patil Developers Ltd. Q4 FY2016 Financial Results

Revenue up 18% to Rs. 190 crore, PAT expands 33% at Rs. 18 crore

Recorded sales of 0.57 million square feet

Pune, 28" May, 2016: Kolte-Patil Developers Ltd. (BSE: 532924, NSE: KOLTEPATIL), a leading
Pune-based real estate player announced its results for the fourth quarter and year ended 31%t
March, 2016.

Operational Highlights - 04 FY16

» The Company recorded new sales bookings of 0.57 msf in Q4 FY16 against 0.52 msf in Q3 FY16
and 1.00 msf in Q4 FY15

» Value of area sold stood at Rs. 376 crore in Q4 FY16 as compared to Rs. 304 crore in Q3 FY16
and Rs. 600 crore in Q4 FY15

» Average sales price realization stood at Rs. 6,648 per sq. ft. in Q4 FY16 as compared to Rs. 5,863
per sq. ft. in Q3 FY16 and Rs. 5,976 per sq. ft. in Q4 FY15

» Collections stood at Rs. 261 crore in Q4 FY16 as compared to Rs. 187 crore in Q3 FY16 and Rs.
244 crore in Q4 FY15

Operational Highlights — FY16
* The Company recorded new sales bookings of 2.05 msf in FY16 against 2.86 msf in FY15
» The value of area sold stood at Rs. 1,262 crore in FY16 as compared to Rs. 1,677 crore in FY15

» The average sales price realization stood at Rs. 6,103 per sq. ft. in FY16 as compared to Rs.
5,871 per sq. ft. in FY15

» Collections stood at Rs. 937 crore in FY16 as compared to Rs. 896 crore in FY15

Financial Highlights — 04 FY16

Revenues stood at Rs. 190.1 crore in Q4 FY16 as compared to Rs. 161.4 crore in Q4 FY15
EBITDA stood at Rs. 52.4 crore in Q4 FY16 as compared to Rs. 48.1 crore in Q4 FY15

PAT (post minority interest) stood at Rs. 18.1 crore in Q4 FY16 as compared to Rs. 13.6 crore in
Q4 FY15

EPS for Q4 FY16 stood at Rs. 2.38 as compared to Rs. 1.80 in Q4 FY15

Financial Highlights - FY16

Revenues stood at Rs. 685.4 crore as compared to Rs. 696.6 crore in FY15

EBITDA stood at Rs. 184.2 crore as compared to Rs. 204.4 crore in FY15

PAT (post minority interest) stood at Rs. 59.1 crore as compared to Rs. 65.3 crore in FY15
EPS for FY16 stood at Rs. 7.80 as compared to Rs. 8.62 in FY15




Mr. Rajesh Patil, Chairman and Managing Director, Kolte-Patil Developers Limited said:

"During FY16, we offered over 1,500 units for possession to customers and have been seeing
improved growth momentum in terms of sales value, realizations and collections in existing projects.

Mumbai is starting to deliver a more sizeable contribution to the business, contributing Rs. 50 crore
in pre-sales during Q4. The Jai Vijay project saw sales acceleration with consistent improvement in
APR. Our co-development agreement with JPMorgan has given stronger visibility from a cash flow
perspective and we expect this to help us generate better realizations from sales in the current year.
Link Palace, our first project in Mumbai, has sold 90% of inventory and possessions are planned by
QIFY18. This is a key milestone for our successful expansion into the city. In Bangalore, our pipeline
is expected to expand with some launches slated for Q2FY’17, effectively improving project
diversification,

Q4 financial performance also saw higher revenue recognition, margin expansion compared to recent
trends and 33% yoy growth in net profit. We have used the cash generated during the quarter to
bring down our debt levels, elevated following Corolla buyout, by Rs. 32 crore. Debt-equity has
reduced from 0.49:1 in December to 0.46:1 in March, in line with management’s prudent stance on
leverage.

Recently, we have launched R1 sector at Life Republic township. Contribution from Wakad is
expected to remain strong. Mumbai should also add to sales momentum across multiple projects, all
of which are well-located in high-demand localities. Currently, we have over 4.5 million sq ft under
execution and expect to offer over 2,500 units for possession in FY17. Our focus is fully on execution
which will support cash flows, further reduce leverage and help drive stronger stakeholder value.”

About Kolte-Patil Developers Limited:

Kolte-Patil Developers Ltd. (BSE: 532924, NSE: KOLTEPATIL), incorporated in 1991, is a leading real estate
company with dominant presence in the Pune residential market. Kolte-Patil is a trusted name with a reputation
for high quality standards, design uniqueness, transparency and the delivery of projects in a timely manner. The
company has developed and constructed over 50 projects including residential complexes, commercial
complexes and IT Parks covering a saleable area of ~12 million square feet across Pune and Bengaluru.

Kolte-Patil markets its projects under two brands: ‘Kolte-Patil’ (addressing the mid-income segment) and ‘24K’
(addressing the premium luxury segment). The Company has executed projects in multiple segments -
standalone residential buildings and integrated townships. Several of the company’s projects have been certified
by the Indian Green Building Council (IGBC).

Consolidating its leadership position in Pune, the company forayed into the Mumbai market in 2013 focusing on
low capital intensive society re-development projects. The company has already signed six projects till date at
prime locations across the city.

The Company’s long-term bank debt and non-convertible debentures have been rated ‘A+ / Stable’ by CRISIL,
the highest rating accorded by CRISIL to any publicly listed residential real estate player in India.

For more details on Kolte-Patil Developers Ltd., visit www. koltepatil.com.

For further information, please contact:

Mayank Singhee Varun Divadkar/Shiv Muttoo
Kolte Patil Developers Ltd. CDR, India

501, The Capital, BKC, Bandra (E), Mumbai Horniman Circle, Fort, Mumbai
Tel: +91 7770010545 Tel: +91 22 6645 1222 / 1207

Email: mayank.singhee@koltepatil.com Email: varun@cdr-india.com [sniv@gdr-jndia.com
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Disclaimer

Certain statements in this communication may be ‘forward looking statements’ within the
meaning of applicable laws and regulations. These forward-looking statements involve a
number of risks, uncertainties and other factors that could cause actual results to differ
materially from those suggested by the forward-looking statements. Important
developments that could affect the Company’s operations include changes in the industry
structure, significant changes in political and economic environment in India and overseas,

tax laws, import duties, litigation and labour relations.

Kolte-Patil Developers Limited (KPDL) will not be in any way responsible for any action
taken based on such statements and undertakes no obligation to publicly update these

forward-looking statements to reflect subsequent events or circumstances.
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CMD’s Message

Commenting on the performance for Q4 FY2016, Mr. Rajesh Patil, CMD, Kolte-Patil Developers Limited said:

“During FY16, we offered over 1,500 units for possession to customers and have been seeing improved
growth momentum in terms of sales value, realizations and collections in existing projects.

Mumbai is starting to deliver a more sizeable contribution to the business, contributing Rs. 50 crore in pre-
sales during Q4. The Jai Vijay project saw sales acceleration with consistent improvement in APR. Our co-
development agreement with JPMorgan has given stronger visibility from a cash flow perspective and we
expect this to help us generate better realizations from sales in the current year. Link Palace, our first project
in Mumbai, has sold 90% of inventory and possessions are planned by Q1FY18. This is a key milestone for our
successful expansion into the city. In Bangalore, our pipeline is expected to expand with some launches
slated for Q2FY’17, effectively improving project diversification.

Q4 financial performance also saw higher revenue recognition, margin expansion compared to recent
trends and 33% yoy growth in net profit. We have used the cash generated during the quarter to bring
down our debt levels, elevated following Corolla buyout, by Rs. 32 crore. Debt-equity has reduced from
0.49:1 in December to 0.46:1 in March, in line with management’s prudent stance on leverage.

Recently, we have launched R1 sector at Life Republic township. Contribution from Wakad is expected to
remain strong. Mumbai should also add to sales momentum across multiple projects, all of which are well-
located in high-demand localities. Currently, we have over 4.5 million sq ft under execution and expect to
offer over 2,500 units for possession in FY17. Our focus is fully on execution which will support cash flows,
further reduce leverage and help drive stronger stakeholder value.”
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Business updates in Q4 FY2016

New area sales Q4 FY16 Q3 FY16 Q4 FY15 Qo0Q YoY

3,757 EERCHZY 5,998 23% -37%

Volume (million sq. ft.) 0.57 0.52 1.0 9% -43%
Realization (Rs./Sq. ft.) 6,649 5,863 5,976 13% 11%
Collections (Rs. million) 2,609 1,872 2,437 39% 7%

\Value (Rs. million)

Key Highlights
+ Growth in both volume and realizations in new sales bookings
+ Q4 collections are the highest in the last four quarters

+ Recorded sales of 0.52 msf at an APR of Rs. 5,986/sq ft in Pune, both

volume and realizations are higher than recent trends

+ Wakad launched successfully as per plan, 129,000 sq ft sold with

strong APR in Q4, constituting 25% of Pune sales by volume
+ Signed DA/PA for two Mumbai projects
= Hari Ratan CHSL, near Inorbit Mall in Goregaon (West)

= Sagar Vaibhav CHSL in Dahisar (West )




Performance Highlights

Revenue, Rs. Crore
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New Sales Analysis — Q4 FY16

msf.
100% - 0% = 5%
0% -
60% - 17%
40% -
52% 56%
20% -
0% . :
Q4 FY2014 Q1 FY2015 Q2 FY2015 Q3 FY2015 Q4 FY2015 Q1 FY2016 Q2 FY2016 Q3 FY2016 Q4 FY2016
UMIG ®24K/Luxury uTownship EDMA
100% - — — — —— —— ——
28% 30% 26% 35% 33%
50% - 0 0
70% 72% 70% 74% 58% | 65% 67% 85%
O% i T T T T T T T T 1
Q4 FY2014 Q1 FY2015 Q2 FY2015 Q3 FY2015 Q4 FY2015 Q1 FY2016 Q2 FY2016 Q3 FY2016 Q4 FY2016
W KPDL share ®Partner Share
[

7 Note: Corolla stake has increased from 46.25% in Q2 FY16 to 100% in Q3 FY16




Profit and Loss Snapshot — Q4 FY16 vs Q4 FY15

—
[P&L Snapshot (Rs. crore) Q4FY2016 Q3FY2016 Q4FY2015 Qo0Q (%)  YoY (%) |
Total operating income 164.6 161.4 16% 18% |
Total Expenses 124.5 115.9 14% 22% |
EBITDA 42.9 48.1 22% 9%
EBITDA Margin (%) 26.1% 29.8% ‘
EBIT 40.1 45.5 20% 6%
EBITMargin (%) 24.4% 28.2% ‘
Profit before tax 28.6 38.2 20% 0% |
Profit after tax 16.2 21.9 22% 10% |
Minority Interest 2.9 8.3 41% 80% |
Adjusted PAT after minority interest RN 13.4 13.6 35% 33%
PAT margin (%) 8.1% 8.4%
Basic EPS 1.76 1.80

[




Profit and Loss Snapshot — FY16 vs FY15

—=
|P&L Snapshot (Rs. crore) 12M FY16 12M FY15  YoY (%) |
Total operating income 696.6 2%
Total Expenses 502.3 2%
EBITDA 204.4 -10%
EBITDA Margin (%) 29%
EBIT 194.3 -11%
EBITMargin (%) 28%
Profit before tax 162.1 -21%
Profit after tax 101.8 -26%
Minority Interest 36.5 -56%
Adjusted PAT after minority interest A~ 65.3 -10%
PAT margin (%) 9%
Basic EPS 8.62

[

9 Note: Revenue for FY15 includes Rs. 36 cr from sale of ready, commercial project (Alyssa) in Bengaluru



Balance Sheet Perspective

—
EETENES Sl el2Es e 31%March, 2016 30" September, 2015
(Rs. crore)
Net Worth 877 874
Goodwil s
Gross debt 593 405
Cash & cash equivalents 52
Current Investments 8
Net debt** 405 240
Inventories 1,486
Net deb/Equiy (0™ 028
*Goodwill increased during Q3 on account of Corolla buy-out
**Net debt figure given in the above table excludes convertible debentures in Tuscan and Kondhwa
projects
I
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Growth Outlook

+

11

Consolidate leadership position in a stable Pune market, which has strong employment/economic drivers

and largely end user demand
+ Increase sales momentum on existing projects

+ To see higher profitability on launch of subsequent phases of established projects

Focus will remain on execution, revenue trajectory to improve in FY17 as greater proportion of 100% owned

projects come up for revenue recognition

Seeing margin improvement on account of higher average realizations and tight operational cost controls
Debt levels to remain within guided range as focus on collections will be maintained

Increased contribution from asset-light Mumbai projects - to lead to ROCE expansion

Continued focus on reducing finance cost utilizing credit rating (CRISIL A+/Stable)

Focus on strengthening corporate governance practices and increasing organizational competencies




Details of Ongoing Projects — Q4 FY2016

|
L Gross Details (includinag partner’s share)

. Saleable Area (msf.) ; - Sales Ave_rage Collections
Projects G KPDL KPDL | ocation (msf.) value (Rs. Realization (Rs. mn.)
ross ' mn.) (Rs./sft.) Sl

Life Republic - Phase |

Total (Pune + Bengaluru + Mumbai + Goa Projects)

100%

100%

100%

100%

78%

Hinjewadi, Pune

12 Note: Collections do not include contribution from DMA projects

24,034

6,648




Details of Ongoing Projects - Till 315t March 2016

[
- Gross Details (including partner’s share)
Saleable Area
; (msf.) : Area Sold Sales value Average Collections
Projects . | ocation (msf.) (Rs. mn.) REEZE o) (Rs. mn.)
Gross KPDL Share  KPDL Share ’ ’ ’ (Rs./sft.) ’ :
Life Republic - Phase | 4.0 45% 1.8 Hinjewadi, Pune 3.48 15,392 4,426 12,748

100%

100%

IAundh Annexe, Pune

Wagholi, Pune

Wakad, Pune

Kondhwa, Pune

Kothrud, Pune

13 Note: Collections do not include contribution from DMA projects




Revenue Recognized in Key Projects — Q4 FY16

. KPDL Revenue Recognized
Projects (Rs. Crore)

Q4 FY15 Q1FY16 Q2 FY16 Q3 FY16 Q4 FY16
Life Republic - Phase | 0 6 11 12
Corolla 5 6 11 31
Tuscan - Phase | & II 11 7 7 7
Margosa Heights | & Il 11 6 5 13
Downtown - Phase | 66 31 31 17
Three Jewels 23 57 36 33
Allura 11 22 6
Glitterati 24K 0 3 0 1
City Bay 0 0 0 4
Green Olive 5 1 0 0
Giga Residency 22 7 13 13
Stargaze 5 7 6
Jazz | (Glitterati II) 9 12 14 13
Jazz Il (Opula) - - - -
Other projects 0 15 13 8
Total 161 176 155 165
[
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Forthcoming Projects / Future Development Potential

[
"
Saleable Area (msf.) . . Saleable Area (msf.)
Forthcoming Projects Forthcoming Projects
Gross KPDL Share  KPDL Share
Gross KPDL Share  KPDL Share

Sanjivani Township, Urse, Pune 15.0 50.50% 7.6
Life Republic Ph I 2.0 45% 0.9

Life Republic - Phase llI 29 45.00% 1.3
24K Province 0.4 100% 0.4

Ghotawade, Pune 3.2 50% 1.6
\Wak 1. 100% 1.

gl g b8 g Sadapur, Lonavala 4.0 33.30% 1.3

Kondhwa Phase 3 0.4 100% 0.4  ohgad, Lonavala 0.2 33.30% 0.1
Stargaze Phase 2 0.6 62% 0.4 Aundh, Pune 1.0 100% 1.0

Boat Club Road, Pune 0.3 100% 0.3
Corolla Phase 3 1.3 100% 1.3 ’

Mumbai Projects 0.5 100% 0.5
fotal 6.4 78% 4.8 Total 27.7 50% 13.8

Note: Saleable area based on current FSI norms and subject to change

15



About Kolte-Patil Developers Ltd.

Kolte-Patil Developers Ltd. (BSE: 532924, NSE: KOLTEPATIL), incorporated in 1991, is a leading real estate company with dominant
presence in the Pune residential market. Kolte-Patil is a trusted name with a reputation for high quality standards, design uniqueness,
transparency and the delivery of projects in a timely manner. The company has developed and constructed over 50 projects including
residential complexes, commercial complexes and IT Parks covering a saleable area of ~12 million square feet across Pune and
Bengaluru.

Kolte-Patil markets its projects under two brands: ’Kolte-Patil’ (addressing the mid-income segment) and ‘24K’ (addressing the premium
luxury segment). The Company has executed projects in multiple segments — standalone residential buildings and integrated townships.
Several of the company’s projects have been certified by the Indian Green Building Council (IGBC).

Consolidating its leadership position in Pune, the company forayed into the Mumbai market in 2013 focusing on low capital intensive
society re-development projects. The company has already signed six projects till date at prime locations across the city.

The Company’s long-term bank debt and non-convertible debentures have been rated ‘A+ / Stable’ by CRISIL, the highest rating
accorded by CRISIL to any publicly listed residential real estate player in India.

For more details on Kolte-Patil Developers Ltd., visit www.koltepatil.com.

For further information, please contact:

Mayank Singhee Shiv Muttoo / Varun Divadkar

Kolte Patil Developers Ltd., CDR, India

501, The Capital, BKC, Bandra (E), Mumbai Tel: +91 22 6645 1207 / 1222

Tel: +91 7770010545 Email: shiv@cdr-india.com / varun@cdr-india.com

Email: mayank.singhee@koltepatil.com
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