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} Swan Group Overview

Incorporated in 1909 as textile company

Business turnaround & discharged from BIFR in 1995 by
present promoters; land monetized for developing real
estate projects

Diversified business interest in Oil & Gas, Real Estate

& Textile

Oil & gas

Defence & shipyard

Petrochemicals

—
Headquarters at Mumbai, India

Consolidated Revenue for the FY 24 is approx. INR 5,000 Cr
Recently ventured into Defence & Shipyard and
Petrochemical Manufacturing & Trading businesses
through acquisition of Reliance Naval & Engineering

Limited and Veritas India Limited

—

One of India’s
first FSRU
based LNG
import port
5MMTA

LNG

regas-
capacity

« Largest
shipbuilding
capacity in India

« Shipbuilding,
Heavy
Engineering,
Ship Repairing,
Green Ship
Breaking

Drumming,
Distillation,
Storage

Blending,
Throughput

CMA

Lab Accreditation

Real estate Textile Technology
+ Residential *  Prominent « Disaster
+ Commercial player in preparedness,
« Land Bank textile cyber & Infra
across Tamil business security,
Nadu, + Long Term Forest Fires
Karnataka, reputation in « Swansat - 3D
Maharashtra domestic and Mapping, Agri-tech
international solutions
market




} Swan Group - Key Subsidiaries

@
SWAN ENERGY LIMITED

(SEL)

Pegasus Ventures Cardinal Energy & Hazel Infra Limited Swan LNG Agneyastra Innovations
Private Limited Infrastructure Pvt Ltd. Private Limited Private Limited

Swan Defence and Heavy
Industries Limited.

Veritas (India) Limited

(94.91%)

Defense & Shipyard

Private Listed . Business

* The above is just an indicative organization structure containing only key subsidiaries. 3




} Group Management

Mr. Navinbhai C. Dave

°
(Chairman / Non-executive Director -

SEL)

A seasoned entrepreneur with an experience of
more than 60 years in various areas of real estate
& textiles.

Mr. Vivek Merchant

Having completed his Engineering from the
University of Michigan, Ann Arbor, Vivek is involved
in ongoing and day-to-day operations of the group.
He is holding directorships in various group
companies.

Mr. Nikhil V. Merchant

(Managing Director - SEL)

Has completed his B.S. in textile engineering from
U.S.A and his M.E.P degree from IIM Ahmedabad,
has a total experience of more than 35 years in all
functional areas of textile, real estate, oil & gas
sectors.

Mr. Bhavik Merchant

He has economics degree from the University of
California, Los Angeles (UCLA). He directs and
focuses on managing and overseeing the day-to-day
operations of the group. He is holding directorships
in various group companies.

Mr. Paresh V. Merchant

(Executive Director - SEL)

With more than 3 decades of experience in the
textile, real estate, oil and gas sectors, He is
responsible for company operations and strategies.
He has an educational background in finance and
has completed his M.E.P from IIM Ahmedabad.

Mrs. Vinita Patel

A chartered accountant herself with a flair for
multitasking, She is involved in handling the day-
to-day operations of the port business of the group.
She is holding directorships in various group
companies.
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Oil & Gas: Swan LNG




} Overview of LNG market in India

Current trends are muted

Domestic demand trends
are muted

Domestic production has
declined 2% CAGR in the
past decade

Current LNG import
terminal utilization is low
at 54%; ex Petronet’s
Dahej ~25%

= Flattish growth in past

decade » Leading to higher reliance
on imports - a trend likely » FY24 capacity: 47MMTPA;
» Price volatility and to continue Upcoming new capacity:
absence of LT LNG supply ~40 MMTPA

contracts a concern

* Source: PNGRB'’s Optimizing LNG Supplies from terminals in India, December 2024, IEA, Swan Energy

India’s muted domestic LNG demand
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} Overview of LNG market in India @

Reliance on import is increasing

mm Imports (LHS, MMSCMD) === Cagr (RHS, %)
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Utilization of LNG import terminals to rise

I LNG terminal capacity (MMTPA)
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} Swan’s LNG import terminal @

India’s first FSRU-based LNG Import terminal
= Total capacity of 10 MMTPA (Phase |: 5 MMTPA)

Concession agreement with GMB for 30 (+20) years
= Equity partners - Swan Energy (63%), Gujarat Maritime Board (15%), GSPL (11%),
Mitsui OSK (11%)

Strategic Location
= Proximity to international shipping routes (Gulf to Columbo); Shortest distance from

Gulf among all the Indian terminals
=  Waterfront: 3 Kms, Diu Airport: 60 Kms, Proximity to Pipavav railway station, Land

parcel: 285 acres.
= Connectivity to GSPL's gas grid for re-gasified LNG evacuation (<2 Kms)

Terminal is in a near-ready state




} Terminal Infrastructure Is Near-ready

2,200m Breakwater

Jetty work progress 71%
Topside work progress 100%
Breakwater work progress 85%
Dredging & Reclaim 100%

Onshore infrastructure 39%

v

L

LNGC and FSRU Platform

vy |




Recent pictures of the terminal

Port Operation Building

11




} “Use or Pay” contracts substantially mitigates risks @

MMTPA
6
5 O 20-year Use or Pay contracts
@ e

4  Bharat Marquee PSUs- total 4.5 MMTPA
3 = 1.0 Tolling business model

b ) = PSU pay SLPL to re-gasify their own LNG
2 ugsp04m Stable revenue stream for SLPL
1 Mitigates substantial business and financial risks
0

12




Navigating Significant Challenges

Project witnessed significant

execution challenges...

= Cyclone “Vayu” hits Gujarat coast
in June 2019 which damaged
construction works

= Covid-19 pandemic - 1st and 2nd
wave created sizeable challenges
to execute such critical projects

= Cyclone “Tauktae” - Project site
was in storm trajectory and
significantly impacted construction
works

... pushing the project to near
NPA status

Project got delayed beyond
stipulated time permissible by the
Reserve Bank of India

To avoid NPA classification, an
urgent Rs2,200 crores of term
loans from bank needed
refinancing

Swan Energy’s timely

intervention

Swan Energy infused entire
Rs2,200 crores (100% contribution
versus 63% equity interest) into
Swan LNG

Given delays in terminal
infrastructure, we decided to
monetize our FSRU by selling to
Turkish company BOTAS for
USS$399m in July 2024

13




} Exploring Strategic Options @

Heads Of Agreement

= AG&P is a global leader in developing and running LNG and gas
logistics and distribution solutions

= Exploring following potential synergies/ opportunities
= JV company to procure FSRU and FSU
= JV company to source and market LNG for Indian market

= Strategic equity stake in SLPL

14
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} Refining and Petrochemical Storage Terminal @

Verasco FZE (100% Sub. Of VIL)

Versatile refinery - Distillation/ fractionation

= The only terminal in Middle East to offer this service

Capability to handle spectrum of petroleum products

= (Class A/B/C, petrochemicals, and non-classified products like bitumen
& base oil

= 20 internal floating roof tanks - Can handle Gasoline, Aviation
Kerosene, Crude oil etc.

Fully integrated chemical and petrochemical storage terminal
= Storage capacity: 170,000 cbm; Tanks: 30; Capacity: 3,500 cbm -
17,800 cbm

Dedicated stainless steel tanks for blending of products as per customer
specifications
Value added services

=  Drumming station, Laboratory, I1SO tank etc.

16




} Location, connectivity, operational excellence

Prime Location: Hamriyah Free Zone, UAE

»= (Close proximity to the port; Access to major shipping
routes and key markets in South Asia and Africa.

= Sharjah is the only Emirate with ports on the Arabian
Gulf’s west/ east coast with direct access to Indian
Ocean

Only terminal in Middle East that can handle multiple

categories of specialty products

Efficient Jetty Operations

= Short jetty lines and can operate in all five berths (one
of the few) for fast vessel turnaround.

Hamnyah Fme

. ZonoAuthouty"A
Only facility in UAE to have received the BIS certification for
five products

Automated terminal, best fire fighting, high focus on safety
and sustainability

Hamriya Port @

Verasco FZE

17
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SDHI

Defence & Shipyard



} Global market| Ageing of global fleet

The current global fleet age is at about 13 years, with >40% ships aged 20+ years

GT Weighted age
13
12
11
10
9
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The global fleet age has been rising over the last decade

* Source: Clarksons; Note: As of December 2024

2024

~# of vessels 18%

10% IPVAL

14%
10,874
s KRR

109,036

24%

Ageing 0to10 11t020 21to30 31to40  >40 Total

(in yrs) Fleet
size

>100m 53%  I53%  142% 2% 16%!

LoA [ [ I [ [

Industry is moving towards larger vessels, driving a favorable
outlook for larger shipyards

20




} Global market| Ageing of global fleet

Geopolitical tensions leading to elongation of trade

routes

DAILY AVAREGE

Oil trade routes take
at least 5 times as long
after Russia-Ukraine war

Majority of pre-war oil trade routes that took 5-6 days can now
take average of 30 days, as supplier and buyer dynamics
change dramatically after sanctions on Russia

0
- 7
i 4
o
\
Russia’s oil
export routes
Before the war
5-6days
Post-war Shortest Oil exports Crude exports
30-35 days Russian from West Africa from US to
(Delivery route to supply route to Europe Europe
;“5' '22;5)’" take Turkive: 4cdays ~ About 25 days About 20 days
April 25, 2028

OF OIL TRADE
ROUTES

Before the war
5-6 DAYS

Post-war
30-35 DAYS

| After war, Russia
| shifted 90% of
| its crude exports

Oil supplies from
Latin America

to Europe

20-30 days

to China and India

Crude exports

from Saudi Arabia
to India and China

/N

* Source: EIU

Houthi attacks in Red Sea are driving commercial
shipping towards longer and costlier routes

Lo, ol EEEET

™
-n‘._.h

(SuezCorl [o
LY
L

Gibraltar g®

%
Bab al-Mandab Strait e aalll

Strait of Malacca

=== Red Sea route (19 days)

Cape of Good Hope X = Alternative routes (up to 31 days)

Sources: Washington Institute for Mear East Policy; EILL. 1500 1

Houthi attacks on commercial shipping: Nov 19th 2023-Feb 19th 2024
(hijackings, drone strikes and missile strikes)

B Hit Miss US-led task LIS-UK air strikes
force set up against Houthi
targets commence
3

5

1
1
2
1 3 3 3
2 2
Kl Kl K - [ ﬂ ﬂ

13-Nov 20-Nov 27-Nov 4-Dec 11-Dec 18-Dec 25-Dec +Jan  B-Jan 15Jan 22-an 2g-jan 5Feb 12-Feb 1g-Feb
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Total number of shipyards globally, 2015-2024
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181 203
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111.4
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171.8
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} Global market| Reduct
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Global market| Reduction in capacities

Shipyard global backlog duration, with current
being at 3.2 years

4 Today

— Global backlog duration =— Average
-1SD +1SD

Bulker owners foresee ‘severely
undersupplied’ market in near future

Smaller vessels may step into the breach where capesize tonnage runs
short, one shipowner believes

3 June 2024 10:58 GMT  LIPDATED 3 June 2025 1555 GMT

Capacity constraints, not volume increases, may
be to blame for rising shipping rates

i‘ Bhavana Scalia-Bruce published in Supply & Trade

Japanese yards sit on biggest order
backlog in years as owners grab delivery
slots

Major dry bulk shipbuilders secure an unprecedented three years of
forward cover

Total order backlog

# vessels?: 3,547
Avg. time3: 3.8 years

Y g
%.42"
# vessels?: 719

Avg. time3: 3.9 years

# vessels?: 683
Avg. time3: 2.7 years

1. Dead Weight Tonnage; 2. Based on delivery schedule from 2024-33; 3. Average taken across 2024 for the next available slot

* Source: Clarksons, Secondary research

23




} India | Poised to capitalize on opportunity

Significant government support

> 20+ shipyards in India through MIV 20303

Gujarat West Bengal & Odisha

(Pipavav + others) (5 yards) Goal: Top 5
shipbuilding and

maritime nation

Export orders

With experience across
multiple vessel categories

9

e

Up to 30% financial

. aid for new-build

Maharashtra _.g)
(1 yard)

9 «— Andhra Pradesh

Qs » 1
Con %0 & (1 yard) vessels
(7 yards) &
Karnataka —— ,Q | o« Tamil Nadu
(2 yards) N 5} (2 yards) S 1 O+ Bn
Cochin ég% N Maritime Development
(3 yards) Coastal

Barges and tugs

Fund?

vessels

1. Financial aid through Shipbuilding Financial Assistance Policy (SBFAP) for green vessels 2. Proposed by Govt. of India 3. Maritime India Vision 2030 released Nov, 2020 by Ministry of Ports,
Shipping and Waterways India 24




} India | >US $30bn opportunity in next 12-15 years

Estimated cumulative market size $ Bn

Total 30-40

Domestic Defence SB 20-25

Dom. + Export
Commercial SB

10-15

*Source: Clarksons, Secondary research; Expert inputs; BCG analysis

Large part of the orderbook to be placed in near-term

$ 20-25 Bn domestic defence ship building market has
largely filled the near-term capacity for DPSU
shipyards

Hence, most DPSUs likely constrained on ability to
absorb and deliver new orders




} SDHI is India’s largest shipyard

662m dry dock and fabrication capacity exceeding cumulative capacity of all other yards in India

L~

Capacity: 12k MT4 fabrication

per month Q

%}‘\ Infra: dry dock, offshore yards
)

@ Dry dock 1: 662m x 65m

@ Wet Basin (potential dry dock?):
340m x 60m

Offshore yard: 750m x 265m

Others:

* 265m quay side of offshore yard
* 1 Goliath crane with lift
capacity of 600 MT4

Capacity to build
400k DWT?3 vessel

% Production: Fabrication and
T s
my Profiling

144k MT4 annual steel production
capacity spread across 300+ acres
(larger than all DPSU1 shipyards in
India combined)

Profiling : Capacity presses up to 1800
MT4 s for plate bending and profiling

Expansion : Additional 75+ acres of
adjacent land available for future
capacity augmentation

26

1. Defence Public Sector Undertakings; 2. 6 potential docking slots using 2 Lambda gates; 3. DWT: Dead Weight Tonnage; 4. MT: Metric Tonnes




} Highly strategic location

Strategically located in
an industrial hub,
Pipavav has access to a
robust support
ecosystem

""

Reliance Oil
Refinery

Terminal

KCC Buildcon

DBC Sons

Vadinar Port I
Nayara Qil

@ Ahmedaba

d

Ultratech
Cements

Eg‘;% Strong technical support ecosystem in Bhavnagar,
Rajula, Rajkot and Ahmedabad

IMC Ltd

)
R
2

Skilled workforce
Jaffrabad, etc.

.\\ Rajkot @—8//
N2 ,
\‘o_% ///,’ Bhavnagar
S
S Sea & Land access
, ¢ to Mumbai with
Rajula &——  potential to tap
Alang additional industrial
demand
APM
Bharat Shell Terminal
Gulf
Petrochem Pipavav

Shipyard

available in Rajula, Rampara,




} Recent pictures of the shipyard

Significant progress made in yard restoration since January 2024

Phase | dredging (~6.6 lac Cu. M.) &
R&R mobilized for Phase I

[ N

= -
Z
4 Z

Civil resto

Hydraulic presses for forming

available for operations

28




} Eight vessels in near completion stage

Offshore Support Vessels (OSVs) at 85%+ completion level

Specifications: LoA 59.20 m, YANMAR 6EY26 2 set engines with service speed of
12.5 km; IRS1 class

Naval Offshore Patrol Vessels (NOPVs) at 70%+ completion
level

Specifications: LoA 104.98 m, MTU 2 set engines and Kirloskar 4 set auxiliary
engines; IRS class

Coast Guard Training Ship (CGTS) at 75%+ completion level

Specifications: LoA 104.70 m, MTU 2 set engines and Kirloskar 4 set auxiliary
engines; IRS class

29




} Experienced leadership team

Leadership at SDHI 400+ in-house and 600+ vendor workforce already on-ground

Rear Admiral V K Saxena Project Management

and Design : ~5

3l Operations support!: ~100

37+ years of experience in senior
management roles in shipbuilding, repairs,
operations and Infra

Ex - CMD, GRSE Ltd., Indian Navy

Production and Operations: A
~80 OOO

Civil and P&M
il Maintenance: ~85

Commercials and SCM: ~40

@ Support functions (HR, IT,
— Legal, etc.): ~80

Mr. Arvind J Morbale

Executive Director Safety and Quality: ~30

O

35+ years of experience with focus on = (Critical technical talent selectively retained from erstwhile shipyard
offshore Oil & Gas business, both for new workforce

build & repairs
Ex - ED and Asset Manager at ONGC = Focused talent acquisition underway to fill 85+ mid-mgmt. roles, ensuring
the right expertise is available to ensure rapid progress

Cmde. Sanjiv Kapoor

Head Yard Ops & Readiness = Skill development in progress in prof]llng, welding, erection, etc., for
bulkers, passenger cruises and chemical tankers, etc.
35+ years of Naval experience across both = 100+ SOPs being defined in key areas of commercial, planning & project

offshore and onshore, with deep expertise
on ship owner's perspective

Ex - CMD, GRSE Ltd., Indian Navy = All quality and regulatory certifications in place

management, design, procurement, etc.

30




} SDHI offers synergies with other group operations

— —
J— —

IIII]
HED

Infrastructure (Cardinal): ~2.6 Mn sqft. commercial
& residential projects in Mumbai, Bangalore & ji[
Hyderabad

Oil & Gas (Swan LNG): LNG regasification capacity

up to 5 MMTPA of LNG at Jaffrabad via acquisition 4
of Triumph offshore; potential to increase capacity ) N
upto 12.5 MMTPA

Petrochemicals manufacturing & trading (Veritas): 1@\6

Terminal in UAE with 172k m3 storage capacity B -
with integrated services (drumming, blending & >
distillation)

Partnership for development of habitation
to provide housing facilities for manpower
at Pipavav

Potential orderbook augmentation for
build, repairs & fabrication for LPG/LNG
tankers, rigs, FSRUs, etc.

Opportunity in allied business segments,
currently under discussions

31




Other businesses




} Real Estate

= Engaged in development of Residential and Commericial real estate
projects.

= Execution track record ~27.14 lakhs sq,ft. commercial & residential projects
in Mumbai, Bangalore & Hyderabad.

TOTAL AREA
PROPERTY ~(‘000 IN SQ FT) LOCATION STATUS

Kurla IT Park 1,000 Mumbai Completed & Delivered

Ashok Gardens 840 Mumbai Completed & Delivered

Sai Tech Park 296 Bangalore Leasgd to Harmaq e
Services Corporation

Technova 292 Hyderabad Leaged to Ggogle Connected
Services India

Cardinal One 188 Bangalore Completed <0 Dell\{ered, *
flats inventory pending

Banealore Approvals & RERA in-process,
Bodhi 98 g Foundation & sub-structure

works in progress




} Textile

LEGACY OF MORE THAN 100 YRS

We have a legacy of over a 100 years in the Textile Industry and has been a
household name for decades as its products catered to the needs of men, women
and children. We manufacture various products from dress materials to suiting
and shirting materials.

TEXTILE UNIT 2010

In 2010, we commenced textile processing unit in Ahmedabad, Gujarat, with the
vision to leverage its successful brand image to cater to the booming demand
from the garment sector.

1 LAKH METRES PER DAY

The plant has an installed production capacity of 1 Lakh meters per day.

HIGH END FACILITY

This facility comprises of imported continuous processing machines like singeing
/desizing, continuous scouring and bleaching ranges, etc.

34




} Technology

SwanSat Pvt Ltd

Agneyastra Innovations Pvt Ltd

= Remote sensing solutions across agriculture, disaster = Technology-enabled solutions in domain of
management, defence and urban planning infrastructure security

» Agritech: Satellite-driven crop intelligence and = Security solutions to national assets like power plants,
irrigation management ports, refineries etc.

= Disaster Management: Landslide mitigation and = Solutions for disaster preparedness in aspects like early
damage assessment system warning systems, remote monitoring etc.

» Defence: Space-based surveillance = Opportunity to participate in various B2G and G2G

projects.

= Urban Planning: LiDAR-powered digital twin for 3D
urban monitoring

35




KEY FINANCIAL METRICS



Key Financial Metrics

Total Income EBITDA
. 6002 % 1764
CAGR@ 118% 5,100
951
1,449
i 242
324 494 ; 72 75

FY21 FY22 FY 24 9m FY 25 FY21 FY22 FY23 FY24 9m FY 25

EBITDA and EBITDA Margin

22% 9 4
‘\1§(yi 7% M

e

72 75 -
- e i
FY21 FY22 FY23 FY24 9m FY 25

mmmEBITDA —e—EBITDA Margin

* Revenue of 9MFY 25 includes sale of FSRU
* FY 25 numbers annualized for CAGR calculation




Disclaimer (1/2)

This presentation has been prepared for general information purposes in respect of Swan Energy Limited ("Company/SEL") together with its Subsidiaries (together, with the Company, the "Group”) only,
without regard to any specific objectives, suitability, financial situations and needs of any particular person and does not constitute any recommendation or form part of any offer or invitation, directly or
indirectly, in any manner, or inducement to sell or issue, or any solicitation of any offer to purchase or subscribe for, any securities of the Company in any jurisdiction, nor shall it or any part of it or the fact of
its distribution form the basis of, or be relied on in connection with, any contract or commitment therefor. This presentation does not solicit any action based on the material contained herein. Nothing in this
presentation is intended by the Group to be construed as legal, accounting or tax advice.

This presentation has not been approved and will not or may not be reviewed or approved by any statutory or regulatory authority in India or by any Stock Exchange in India.

This presentation contains certain forward-looking statements relating to the business, financial performance, strategy and results of the Group and/ or the industry in which it operates. Forward-looking
statements are statements concerning future circumstances and results, and any other statements that are not historical facts, sometimes identified by the words including, without limitation "believes”,
“expects”, "predicts”, "intends", "projects”, "plans”, "estimates”, "aims”, "foresees”, “anticipates”, "targets”, and similar expressions. The forward-looking statements, including those cited from third party
sources, contained in this presentation are based on numerous assumptions and are uncertain and subject to risks. A multitude of factors including, but not limited to, changes in demand, competition and
technology, can cause actual events, performance or results to differ significantly from any anticipated development. Neither the Group nor its affiliates or advisors or representatives nor any of its or their
parent or subsidiary undertakings or any such person's officers or employees guarantees that the assumptions underlying such forward-looking statements are free from errors nor does either accept any
responsibility for the future accuracy of the forward-looking statements contained in this presentation or the actual occurrence of the forecasted developments. Forward-looking statements speak only as of
the date of this presentation and are not guarantees of future performance. As a result, the Group expressly disclaims any obligation or undertaking to release any update or revisions to any forward-looking
statements in this presentation as a result of any change in expectations or any change in events, conditions, assumptions or circumstances on which these forward looking statements are based. Given these
uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these forward-looking statements. Certain numbers in these presentations and materials have been
subject to routine rounding off and accordingly figures shown as total in tables and diagrams may not be an arithmetic aggregation of the figures that precede them.

The information contained in these presentations and materials are only current as of the dates specified herein and have not been independently verified. None of the Group, its directors, promoter or
affiliates, nor any of its or their respective employees, advisers or representatives or any other person accepts any responsibility or liability whatsoever, whether arising in tort, contract or otherwise, for any
errors, omissions or inaccuracies in such information or opinions or for any loss, cost or damage suffered or incurred howsoever arising, directly or indirectly, from any use of this presentation or its contents
or otherwise in connection with this presentation, and makes no representation or warranty, express or implied, for the contents of this presentation including its accuracy, fairness, completeness or
verification or for any other statement made or purported to be made by any of them, or on behalf of them, and nothing in this presentation or at this presentation shall be relied upon as a promise or
representation in this respect, whether as to the past or the future. Past performance is not a guide for future performance. The information contained in this presentation is current, and if not stated
otherwise, made as of the date of this presentation. The Group undertakes no obligation to update or revise any information in this presentation as a result of new information, future events or otherwise.
Any person/ party intending to provide finance/ invest in the shares/ businesses of the Group shall do so after seeking their own professional advice and after carrying out their own due diligence procedure
to ensure that they are making an informed decision.



Disclaimer (2/2)

This presentation includes certain industry data and projections that have been obtained from industry publications and surveys. Industry publications and surveys and forecasts generally state that the
information contained therein has been obtained from sources believed to be reliable, but there is no assurance that the information is accurate or complete. Neither the Company nor any of its advisors or
representatives have independently verified any of the data from third-party sources or ascertained the underlying economic assumptions relied upon therein. All industry data and projections contained in
this presentation are based on data obtained from the sources cited and involve significant elements of subjective judgment and analysis, which may or may not be correct. For the reasons mentioned above,
you should not rely in any way on any of the projections contained in this presentation for any purpose.

This presentation is not a prospectus, a statement in lieu of a prospectus, an offering circular, an advertisement or an offer document under the Companies Act, 2013, as amended, the Securities and
Exchange Board of India (lssue of Capital and Disclosure Requirements) Regulations, 2018, as amended, or any other applicable law in India.

This presentation is strictly confidential and may not be copied or disseminated, reproduced, re-circulated, re-distributed, published or advertised in any media, website or otherwise, in whole or in part, and in
any manner or for any purpose. Any unauthorized use, disclosure or public dissemination of information contained herein is prohibited. No person is authorized to give any information or to make any
representation not contained in or inconsistent with this presentation and if given or made, such information or representation must not be relied upon as having been authorized by any person. Failure to
comply with this restriction may constitute a violation of the applicable securities laws. Neither this document nor any part or copy of it may be distributed, directly or indirectly, in the United States. The
distribution of this document in certain jurisdictions may be restricted by law and persons in to whose possession this presentation comes should inform themselves about and observe any such restrictions.
Accordingly, any persons in possession of the aforesaid should inform themselves about and observe any such restrictions. By reviewing this presentation, you agree to be bound by the foregoing limitations.
You further represent and agree that you are located outside the United States and you are permitted under the laws of your jurisdiction to receive this presentation. You may not repackage or sell the
presentation. Information contained in a presentation hosted or promoted by the Group is provided “as is” without warranty of any kind, either expressed or implied, including any warranty of fitness for a
particular purpose.

This presentation is not an offer to sell or a solicitation of any offer to buy the securities of the Company in the United States or in any other jurisdiction where such offer or sale would be unlawful. Securities
may not be offered, sold, resold, pledged, delivered, distributed or transferred in to or within the United States absent registration under the United States Securities Act of 1933, as amended (the "Securities
Act"). Any public offering of securities to be made in the United States will be made by means of a prospectus that may be obtained from the issuer and that will contain detailed information about the issuer
and management, as well as financial statements. The Company’s securities have not been and will not be registered under the Securities Act and will not be offered to the public in the United States.

The distribution of these materials in certain jurisdictions may be restricted by law and persons into whose possession these materials comes should inform themselves about and observe any such
restrictions.

By accessing this presentation, you accept this disclaimer and any claims arising out of or in connection with this presentation shall be governed by the laws of India and only the courts in Mumbai and no
other courts shall have jurisdiction over the same.



Address:

Swan Energy Limited

6 Feltham House,
Tha n k Yo u 10, J N Heredia Marg,

Ballard Estate, Mumbai,

Maharashtra, 400001

Website:

WWW.SWan.co.in

Contact Details :
Tel: 022-40587300

Email:
investor_relations@swan.co.in
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