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Disclaimer & Forward-Looking Statements

No representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained in this 

presentation. Such information and opinions are in all events not current after the date of this presentation. Certain statements made in this presentation may not be based on historical information or facts 

and may be 'forward-looking statements' based on the currently held beliefs and assumptions of the management of 'CapitalNumbers Infotech Limited ('the company') which are expressed in good faith and 

in their opinion reasonable, including those relating to the Company's general business plans and strategy, its future financial condition and growth prospects and future developments in its industry and its 

competitive and regulatory environment. Forward-looking statements involve known and unknown risks, uncertainties and other factors, which may cause the actual results, financial condition, performance 

or achievements of the Company or industry results to differ materially from the results, financial condition, performance or achievements expressed or implied by such forward-looking statements, including 

future changes or developments in the Company's business, its competitive environment and political, economic, legal and social conditions. Further, past performance is not necessarily indicative of future 

results. Given these risks, uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these forward-looking statements. The Company disclaims any obligation to 

update these forward-looking statements to reflect future events or developments. This presentation is for general information purposes only, without regard to any specific objectives, financial situations or 

informational needs of any particular person. This presentation does not constitute an offer or invitation to purchase or subscribe for any securities in any jurisdiction. No part of it should form the basis of or be 

relied upon in connection with any investment decision or any contract or commitment to purchase or subscribe to any securities. This presentation may not be copied or disseminated, in whole or in part, 

and in any manner.

Source: CapitalNumbers Infotech Limited, Audited Consolidated Financial Statements, FY2026
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Company Profile
Corporate identity, leadership, mission & scale
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Global Digital Engineering Partner Serving 250+ Clients Worldwide
Founded: 2012 in Kolkata, India

Listed: BSE SME Platform, January 27, 2025

CIN: U72200WB2012PLC183599

CapitalNumbers delivers end-to-end software development and digital engineering 

services to global enterprises and startups through a hybrid onshore-offshore model.

Mission: Deliver cutting-edge technology solutions enabling client digital transformation 

and competitive advantage.

500+
Professionals

250+
Active Clients

2012
Established

0
Debt (INR Cr)

Key Certifications

ISO 9001 (Quality) | ISO 27001 (Information Security) | SOC 2 Type II

Global Presence

Development Center: Kolkata and Gurgaon

Recent Recognition (FY26)

YearC ateg oryA ward

2025Excellence in A I SolutionsTim es Business Award s

2025Best Tech BrandET N O W Best Tech Brand s

2025SM E Recog nitionN ASSC O M  SM E IN SPIRE

2025Top  B2B C om paniesC lutch 1000
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Board Composition — 74.98% Promoter Shareholding

PositionN am e

M anag ing  D irector &  C EOM ukul Gup ta

Executive D irectorVip ul Gup ta

Executive D irectorH erp rit Gup ta

Ind ep end ent D irectorShounak M itra

Ind ep end ent D irectorN eha Shah

Ind ep end ent D irectorVikas Sethia

Shareholding Pattern as of March 31, 2026

75%

25%

Promoters Public

Promoter Confidence: Mukul Gupta increased his personal shareholding from 39.80% 

to 40.40% during FY26 through open market purchases.

Board Structure: 3 Promoter Directors + 3 Independent Directors ensures balanced 

governance in compliance with SEBI (LODR) Regulations, 2015.
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FY26 Financial Highlights
Audited consolidated performance for year ended March 31, 2026
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Total Income Growth of 9.4% to INR 115.60 Crore in FY26
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5.3%99.73105.68FY25
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Profitability Resilient at 31.0% EBITDA Margin Despite Strategic Investments

35.80 Cr
EBITDA (31.0%)

25.50 Cr
PAT (22.1%)

10.44
Basic EPS (Rs.)

25.1%
Effective Tax Rate

2,44,26,990
Weighted Avg Shares

YoY C hang eFY25FY26M etric

+ 0.3%35.6935.80EBITD A  (IN R C r)

- 0.0%34.0734.05PBT (IN R C r)

+ 3.4%8.278.55Tax (IN R C r)

- 1.1%25.8025.50PAT (IN R C r)

- 11.8%11.8310.44EPS  (Rs.)

EPS decline reflects full-year weighted average share count post-IPO (2,44,26,990 shares) vs. partial post-IPO count in FY25

Key Observations:

• EBITDA margin of 31.0% declined from FY25 due to deliberate investments in sales and marketing, Gurgaon center ramp-up, and senior talent induction

• PAT of INR 25.50 Cr was resilient on a larger capital base, though flat YoY as the company reinvested margin into growth capacity
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Three-Year Comparative Financial Position — Strong Balance Sheet Growth

TrendFY26FY25M etric

+ 9.4%115.60105.68Total Incom e (IN R C r)

Stab ilized35.8035.69EBITD A  (IN R C r)

Investm ent p hase31.0%33.8%EBITD A  M arg in

Resilient25.5025.80PAT (IN R C r)

Reinvestm ent22.1%24.4%PAT M arg in

Full- yr shares10.4411.83EPS  (Rs.)

IPO  d ilution~ 13.3%~ 16.4%RoN W (closing )

+ 21.6%  YoY199.59164.12Total A ssets (IN R C r)

+ 22.1%  YoY191.55156.89Sharehold ers' Fund s (C r)

D eb t- free00D eb t (IN R C r)

Balance Sheet Strength: Total assets grew 21.6% to INR 199.59 Cr, driven by deployment of IPO proceeds into current investments. Shareholders' funds increased 22.1% to INR 191.55 Cr. 

Company remains debt-free with exceptional liquidity (Current Ratio: ~29.8x).
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Strong Operating Cash Generation of INR 17.29 Crore in FY26

FY25 (C r)FY26 (C r)C ateg ory

19.2317.14N et C ash — O p erations

(76.58)(34.28)N et C ash — Investing

63.648.90N et C ash — Financing

16.128.14C ash &  Eq uivalents (end )

Assessment

• Strong operating cash generation maintained despite margin compression

• Investing outflow reflects deployment into liquid funds and FDs

• FY25 financing skewed by IPO inflow of INR 63.64 Cr

Liquidity Position — Cash & Investments Reallocation
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Cash & bank balances stable at INR 88.62 Cr. Current investments nearly doubled to INR 81.13 Cr

as IPO proceeds were reallocated into liquid mutual funds and arbitrage funds. Trade 

receivables at INR 10.23 Cr (8.8% of total income) indicate strong collections discipline.

Prepared in compliance with SEBI (LODR) Regulations, 2015 Page 11



03
Revenue Structure & Strategic Focus
Geographic distribution, engagement models, and AI division
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AI Division — 10%+ Revenue, Fastest-Growing Premium Segment

Artificial Intelligence, Machine Learning, and Generative AI solutions represent CapitalNumbers' highest-priority and fastest-growing service line, supported by a dedicated AI Center of 

Excellence.

AI Revenue Share

10%+
of total revenue from AI/ML/GenAI with 

premium pricing

AI Center of Excellence

Operational since FY25, led by newly 

appointed Director serving as R&D and 

delivery methodology hub

Proprietary AI Delivery

Gen-AI embedded across SDLC: 

requirements, code generation, testing, and 

documentation

Client Demand Drivers

Enterprise AI adoption, automation 

imperative, LLM integration and intelligent 

automation projects

FY26 AI Division Milestones

Strateg ic Im p actM ilestone#

Talent p ip eline for p rem ium  AI service d eliveryD ed icated  A I/M L hiring  track at Gurg aon center1

Revenue conversion from  p roof- of- concep t to recurringM ultip le client p ilots transitioning  to p rod uction- scale2

D efensib le IP and  m arg in expansion potentialProp rietary m ethodolog y d evelop m ent3

AI/ML/GenAI at 10%+ is the fastest-growing segment with premium pricing. Sustained pipeline of LLM integration and intelligent automation projects across enterprise clients.
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91% Revenue from T&M Engagements with Global Client Base

Engagement Model Distribution

91%

9%

T&M Fixed Cost

Geographic Revenue Distribution (FY26)

41%

31%

10%

11%

7%

United States Europe & UK India Middle East Rest of World
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Business Development & Growth
Trade shows, client wins, and inorganic growth initiatives

Prepared in compliance with SEBI (LODR) Regulations, 2015



Multi Channel BD Generated 500+ Leads and Two Fortune 500 Wins
FY26 Event-Led Business Development Program

O utcom eFY26 A ctivityInitiative

500+  q ualified  lead sLond on Tech Week, M WC  Barcelona, 7 othersTrade Shows

$500K+H ig h- intensity in- p erson participationPip eline

Inb ound lead  g enSEO /SEM , content, social, em ailD ig ital M arketing

Im p roved  conversionC RM , d ata- d riven p rosp ectingLead  Platform s

Third - party valid ationAward s, case stud iesBrand  Build ing

Event Strategy Rationale: Direct client engagement at flagship technology events enables face-to-face relationship initiation with enterprise decision-makers, particularly in AI and cloud transformation 

contexts.

Fortune 500 Client Additions — Validating Enterprise Penetration

Strateg ic ValueD om ain / S erviceC lient Profile

H ig h- value d ata eng ineering ; reference account for healthcare 
verticalD om ain analytics in warehouse m anag em entFortune 500 Life Sciences / H ealthcare

Enterp rise workflow autom ation; entry p oint for d ig ital 
transform ation

RPA  using  UIPathFortune 500 C hem icals / M aterials

Client identities are subject to confidentiality obligations and are not disclosed herein. These wins validate ability to penetrate highest-tier global enterprises and support premium pricing.
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Inorganic Growth: Epitome Cloud Inc Acquisition

SPA EXECUTION IMMINENT

D etailParam eter

Ep itom e C loud  IncTarg et Entity

US- incorp orated  (D elaware/N ew Jersey), est. 2020Incorp oration

N ew Jersey, with found er p resence in Bay A reaH eadq uarters

Sub sid iary in Bang alore with D evelop m ent C enter 
in  H yd erabad : Ep itom e C loud  Technolog y Pvt. Ltd .

Ind ian Presence

D ue d ilig ence com p lete; SPA  execution im m inentTransaction Status

Internal accruals and unutilized  IPO  p roceeds; no 
external d eb t

C ap ital Source

Target Capabilities & Strategic Fit

Strateg ic Fit with C ap italN um b ersC ap ab ility

C om p lem ents cloud eng ineering ; expand s certified  
d elivery capacity

Salesforce C onsulting

H ig h- m arg in, sp ecialized  enterp rise service; cross-
sell op portunity

C PQ  &  Revenue Lifecycle

D ifferentiated leg al- tech and  revenue op erations 
offering

C LM  (C ong a/A g iloft/O nit)

Synerg istic with A I/autom ation strateg yWorkflow Autom ation

Expands ad d ressab le m arket into  enterp rise 
operations

Sup p ly C hain Transform .

Regulatory Disclosure: This transaction remains subject to definitive documentation, regulatory approvals, and closing conditions. There is no certainty that the transaction will complete on the terms described or at all. 

Investors are advised to exercise caution.

Acquisition Highlights

US Onshore Presence

Immediate US delivery and client-facing infrastructure with Bay 

Area founder providing market access

Revenue Accretion

Expected contribution to FY27 revenue guidance; margin-accretive 

due to premium service mix

Talent & Partnerships

Acquires trained Salesforce and Conga-certified talent with 

established vendor relationships
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Strategic Rationale — Five Pillars of Value Creation

Value D riverExp ected  O utcom eStrateg ic O b jective

Prem ium  p ricing , client p roxim ity, faster d eliveryIm m ed iate US  d elivery and  client- facing  infrastructure; Bay Area founder 
p rovid es m arket access and  cultural alig nm ent

US  O nshore Presence

H ig her- m arg in services, cross- sell to 250+  clientsAd d s Salesforce, C PQ, C LM , and  workflow autom ation to service p ortfo lio; 
red uces tim e- to- m arket for prem ium  services

C apability Expansion

Red uced  client concentration risk , b rand  cred ib ilityAccess to estab lished  enterp rise relationship s and  referenceab le Fortune 500 
accounts

C lient D iversification

Accelerates 30%  g rowth targ et, m arg in recovery to  33%Exp ected  contrib ution to  FY27 revenue g rowth g uid ance; m arg in- accretive 
d ue to  prem ium  service m ix

Revenue Accretion

Im m ed iate d elivery capacity, red uced  hiring  costsAcq uires trained Salesforce and C ong a- certified  talent; established  
technolog y vend or relationship s

Talent &  Partnership s

Acquisition Funding Structure

Zero External Debt — Fully funded through IPO proceeds along with internal accruals (if required) 

preserving debt-free status and financial flexibility.

Demonstrates disciplined capital allocation of IPO funds toward inorganic growth as disclosed in the offer 

document.

Expected Timeline

• Due Diligence: Complete

• SPA Execution: Imminent

• Regulatory Approvals: Pending

• Closing: Expected 8-12 Weeks

• Integration: Commence post-closing

• Revenue Contribution: FY27 onwards
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Financial Strength & Outlook
Liquidity position, capital allocation, and forward guidance

Prepared in compliance with SEBI (LODR) Regulations, 2015



Debt-Free with INR 171.3 Crore in Total Cash & Investments

~171.3 Cr
Total Cash & Investments | ~60% of market cap

0
Debt (INR Cr) | No leverage risk

~29.8x
Current Ratio | Exceptional liquidity

A ssessm entValue (IN R C r)M etric

C ore liq uid ity88.62C ash &  Bank Balances

Liq uid  m utual fund s, 
b onds

81.13C urrent Investm ents

N on- current liq uid ity~ 1.60Long - Term  FD s (> 12 m onths)

Acq uisition- read y~ 171.3Total C ash &  Investm ents

+ 21.6%  YoY199.59Total A ssets

+ 22.1%  YoY191.55Sharehold ers' Fund s

M axim um  flexib ility0.00D eb t- Eq uity Ratio

88.6281.13

1.6

Cash & Bank Current Investments Long-Term FDs

Liquidity Assessment

• The company maintains a debt-free status with zero leverage risk, providing maximum financial flexibility for organic and inorganic growth initiatives

• Current investments of INR 81.13 Cr represent reallocation of surplus IPO proceeds into liquid mutual funds and arbitrage funds for optimal returns

• The balance sheet is acquisition-ready with sufficient internal accruals to fund the Epitome Cloud transaction without external debt
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Forward-Looking Guidance — 35% Revenue Growth Targeted

RationaleGuid anceM etric

FY26 base of IN R 115.60 C r; strong  p ip eline in Q 1 FY27; Ep itom e C loud  contrib ution 
expected  p ost- closing35%  in IN R term sRevenue Growth

O p erating  leverag e from  Gurg aon center; senior hires p rod uctive; acq uisition 
synerg ies

200 - 250 b ps Im p rovem entEBITD A  M arg in

Margin Recovery Path: EBITDA margin expected to recover from 31.0% (FY26) toward 33% driven by: (a) Gurgaon center operating leverage as utilization improves, (b) senior hires 

becoming fully productive, (c) Epitome Cloud premium service mix accretion, and (d) reduced S&M intensity as brand awareness builds.

This guidance is based on management's current expectations and is subject to risks and uncertainties. Actual results may differ materially.
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Dividend Distribution

D etailsTyp e

10%  of Face Value d isb ursed  in H 2, FY  25 - 26Interim  D ivid end

10%  of Face ValueProp osed Final D ivid end
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Corporate Governance & Contact Information
Corporate Governance Framework

CapitalNumbers Infotech Limited is committed to maintaining the highest standards of corporate 

governance in compliance with SEBI (LODR) Regulations, 2015.

• Board Composition: 6 Directors (3 Promoter + 3 Independent)

• Committees: Audit, Nomination & Remuneration, Stakeholders Relationship

• Promoter Holding: 74.98% as of March 31, 2026

• MD Share Purchase: Increased from 39.80% to 40.40% in FY26

Contact Information

D etailC hannel

info@ cap italnum bers.comEm ail

www.capitalnum b ers.comWeb site

544343BSE Scrip  C ode

L72200WB2012PLC 183599C IN

Registered Office

Mani Casadona IT Building, 8th Floor, 8E4, East Tower, Action Area I, 2F, Newtown, Kolkata — 700156

Gurgaon Development Center

Gsc Towers, Plot B, Delhi - Jaipur Expy, South City, Block A, Saini Khera Village, Sector 30, Gurugram, 

Haryana 122001

Company Credentials

Legal Name

CapitalNumbers Infotech Limited

Exchange

BSE SME Platform (Listed Jan 27, 2025)

Face Value

Rs. 10 per equity share

Total Shares Outstanding

2,44,26,990 shares

Reporting Period

FY26 (Audited Consolidated, Year ended March 31, 2026)

Key Certifications

ISO 9001 | ISO 27001 | SOC 2 Type II

Development Centers

Kolkata, Gurgaon
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Thank You
CapitalNumbers Infotech Limited

www.capitalnumbers.com

info@capitalnumbers.com | BSE: 544343

This presentation contains forward-looking statements subject to risks and uncertainties.

Prepared in compliance with SEBI (LODR) Regulations, 2015.
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