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Date: 23" March, 2026
To,

The Manager - DCS The Manager - Listing Department

BSE Limited National Stock Exchange of India Ltd.

Phiroze Jeejeebhoy Towers, Exchange Plaza, Bandra-Kurla Complex,

Dalal Street, Mumbai — 400 001 Bandra (East), Mumbai- 400051

Scrip Code: 544519 Symbol: EUROPRATIK

Dear Sir / Ma’am,

ISIN: INE198501012
Dear Sir / Ma’am,

Sub: Intimation of Investor Presentation under Regulation 30 of the SEBI (Listing Obligations and
Disclosure Requirements) Regulations, 2015

Pursuant to the provisions of Regulation 30 of the SEBI (Listing Obligations and Disclosure Requirements)
Regulations, 2015, we enclosed herewith investor presentation relating to acquisition of Chawla Brothers.

Kindly take the above in your record.
Thanking you,

Yours faithfully,

For Euro Pratik Sales Limited

SHRUTI Dot
KULDEEP SHUKLA
SHUKLA cornerane
Shruti Kuldeep Shukla

Company Secretary & Compliance Officer
Encl: As stated above

EURO PRATIK SALES LIMITED

(FORMERLY KNOWN AS "EURO PRATIK SALES PVT. LTD..")
® +91-22-35131076 %2 INFO@EUROPRATIK.COM CIN-L74110MH2010PLC199072

© 601602, 6TH FLOOR, PENINSULA HEIGHTS, C D BARFIWALA LANE, ANDHERI (WEST), MUMBAI CITY, MUMBAI-400 058. MAHARASHTRA, INDIA.
INFO@EUROPRATIK.COM
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Acquisition of 51% stake in Chawla Brothers
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An Opus of Products

This presentation and the accompanying slides (the “Presentation”), have been prepared by Euro Pratik Sales Limited (the “Company’), solely for information
purposes and do not constitute any offer, recommendation or invitation to purchase or subscribe for any securities, and shall not form the basis or be relied on in
connection with any contract or binding commitment whatsoever. No offering of securities of the Company will be made except by means of a statutory offering
document containing detailed information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the Company makes no
representation or warranty, express or implied, whatsoever, and no reliance shall be placed on the truth, accuracy, completeness, fairness and reasonableness of
the contents of this Presentation. This Presentation may not be all inclusive and may not contain all of the information that you may consider material. Any
liability in respect of the contents of, or any omission from, this Presentation is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity and business prospects that are individually
and collectively forward-looking statements. Such forward-looking statements are not guarantees of future performance and are subject to known and unknown
risks, uncertainties and assumptions that are difficult to predict. These risks and uncertainties include, but are not limited to, the performance of the Indian
economy and of the economies of various international markets, the performance of the industry in India and world-wide, competition, the Company’s ability to
successfully implement its strategy, the Company's future levels of growth and expansion, technological implementation, changes and advancements, changes in
revenue, income or cashflows, the Company's market preferences and its exposure to market risks, as well as other risks. The Company's actual results, levels of
activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation. The Company assumes no
obligation to update any forward-looking information contained in this Presentation. Any forward-looking statements and projections made by third parties
included in this Presentation are not adopted by the Company and the Company is not responsible for such third-party statements and projections.

All Maps used in the Presentation are not to scale. All data, information and maps are provided "as is" without warranty or any representation of accuracy,
timeliness or completeness.
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& CHAWLA
EURO PRATIKgB Acquisition of 51% stake BROTHERS

An Opus of Products
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Projected Revenue: X ~80 crs in FY27

Purchase Consideration % 33.2 crs which includes capital infusion of X 4.1 crs in the firm

Internal Accrual

Transaction Outer Date of Closure 31st March 2026
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An Opus of Products

Euro Pratik provides high-quality, eco-friendly alternatives to traditional wall décor products like wallpaper, wood, and paint. We operate as a leading seller
and marketer in the decorative wall panel and laminate industry.

*15.87%
Market Share

Leader in Organized Decorative
Wall Panels Industry

Euro Pratik and Gloirio

Premium brands targeting upper-middle
and luxury segments

Source: Technopak Report
Note: *by revenue in the organized Decorative Wall Panels industry in Fiscal 2023
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1000+
Designs Launched Every Year

Distribution network in 138 cities & 188

Distributors across 25 States & 6 Union

Territories

30+ Product Categories
& 3,000+ Designs

Eco-friendly, prefinished and
ready-to-use portfolio
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184,162.50

square feet of Operational Warehouses

located strategically across Bhiwandi,
Chennai, Delhi, and Bangalore

&

From India: 99.6%
Outside India: 0.4%

Sales Contribution

Fixed Asset-light model with 36+
contract manufacturers in India and abroad
including South Korea, China, United States,

Romania, Turkey, Indonesia and Portugal
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An Opus of Products

Chawla Brothers , presence in Retail and Wholesale Segment, is a legacy business in decorative surfaces, known for trust, quality, and scale. Under second-

generation leadership, the group continues to expand with a strong focus customer service

1978

More than 450 @ 7,500 sq.ft.

Established Dealers network Showrooms- Ludhiana &

Jalandhar

Punjab, Haryana, Himachal
Pradesh, Jammu & Kashmir D@ 75 ﬁ | 50,000 sq. ft.
Territory served Team strength U Warehousing

Architects, Builders,
40-50 visitors/ day Jalandhar | Ludhiana @ Contractors, OEM’s, End users

Daily footfall @ Business locations

Customer Segments

Investor Presentation
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CHAWLA BROTHERS — JALANDHAR
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An Opus of Products

Showroom area Warehouse Team strength Daily visitors

5,000 sq.ft. 35,000 sq.ft. 50 25-30

Experience centre Warehouse Team strength Daily visitors

2,500 sq.ft. 15,000 sq.ft. 25 15-20

Investor Presentation
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An Opus of Products

Plywood Laminates & Decorative Surfaces

Acrylic Sheets & UV Surfaces

Modern textures, highlighters, designer collections

Commercial | Marine | Teak Ply | Structural Panels -
and lit panels

High-gloss and premium decorative solutions

Premium sheet veneers for architect-led selection MDF | HDHMR | PVC Boards Edge band tapes and allied interior materials

Decorative Panels Adhesives

Charcoal sheets, fluted panels, Stone sheets, Fabric
sheets

Flush doors and Hdhmr Fevicol, HeatX, Fevicol Probond, Eurobond, Sprays

Highlighters, mouldings, pvc mouldings Exterior louvers, exterior clay sheets Rubberwood, teak boards

Investor Presentation “
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Ivy World Play School, Jalandhar

.r4 INNOCENT HEARTS SCHOOL : ]
i A .N IVERSITY euspha Gujral Science Citv

VASAL X EDUCATION®

R LEARN FOR LIFE 4

ESTD 1886

EEm APEX

MOHANDAI OSWAL HOSPITAL HOSPITAL

RUBY
HSSPITAL

Beyond Healthcare

Healing and Care Comes Naturally
e SURE HEALTHY LIFE .

biid e Ra(;?:‘_é!\ @RAMADA

Parkplaza Cou nT RY INTERNATIONAL @ HOTELS & RESORTS

S, INN & SUITES
5Y RADISSON

gl HOTELS & RESORTS
- Hotels & Resorts.
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Architects/ Interior Houses

"ARCH
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Distribution & Channel Synergies

*  Access to an established regional distribution *  Replacing competitive offerings with Euro *  Access to a well-established dealer network,
network Pratik’s own products across Tier 2/3 towns
*  Faster product penetration into *  Push the non- core categories of euro Pratik *  Expands reach across both B2B (wholesale) and
underpenetrated northern markets such as veneers and laminates etc B2C (retail) channels
* Improve logistics efficiency through existing
infrastructure

Brand Equity & Market Expertise

* Leverage the strong connect with Architects, * Potential for margin expansion through product
builders & Interior designers substitution
*  Capitalize the Chawla Brothers’ strong regional * Improve top line growth

brand and relationships
*  Benefit from deep understanding of local tastes
and customer preferences

Investor Presentation




COMPANY :

EURO PRATIK

An Opus of Products

Euro Pratik Sales Limited

CIN : L74110MH2010PLC199072
Shruti Shukla (Compliance Officer)
Email: cs@europratik.com

www.europratik.com

INVESTOR RELATIONS ADVISORS :

(¢®) MUFG

MUFG Intime India Private Limited
A part of MUFG Corporate Markets, a division of MUFG Pension & Market Services

MUFG (Investor Relations)

Ms. Mamta Nehra Mr. Aryan Sumra
Mamta.nehra@in.mpms.mufg.com Aryan.sumra@in.mpms.mufg.com
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